November 7, 2008

ADDENDUM 2 – RFP 09-213 COPIERS/MULTI-FUNCTIONAL DEVICES, FAXES, SCANNERS
Witt Company Questions:

1.      Why is the rental and the operating lease rates based on

manufactures list price instead of the discounted purchase price? This only serves to unreasonably increase the rental and operating lease monthly costs. (page 23)


  Response:  A good point.  The language is appearing in 3.4 Product Specifications and Price Sheets for Rental rates and Operating Lease Rates is now changed to:

“Quote a single percentage to be applied to the discounted purchase price to calculate total monthly rental rate for:  Base Machine, all accessories (required, optional and those needed for connectivity), and all software.”
 “Quote a single percentage to be applied to the discounted purchase price to calculate total monthly operating lease rate for:  Base Machine, all accessories (required, optional and those needed for connectivity), and all software.”

2        Also, why is the percentage limited to one decimal point to the right of the percentage? This will cause rounding up which can add additional cost to the customer.

  Response:  The RFP language on all 3.4 Product Specifications and Price Sheets is now changed to:

“No more than two (2) decimal point to the right is permitted”

3.      Also, lease rates have been fluctuating greatly in these difficult financial times, in just the past two weeks some leasing organizations have increase rates as much as 15%.

  The ability to lock payments in the bid for is nearly  impossible without increasing pricing up front to attempt to protect losses should  lease rates continue to rise in such fashion. As little as 3 years

ago when rates were more stable this may have been reasonable but we    are

in a whole new financial dilemma. Of course  purchase prices remain constant

for the bid year, but would you         consider some kind of   justifiable

rate increase or decrease for that matter that can be proven as coming from

the financial lender so that the customer       only pays what is necessary

on a lease at the appropriate rate available at the time of order? Perhaps

the language could be   something like Monthly lease will be calculated by

taking the purchase price multiplied by the present prevailing lease rate. ?

        One other example would be that if there happened to be a large transaction, say a million dollars, the lease rate on that is going to be much less than a single unit transaction of $10,000.  Your thoughts?


   Response: This is a fair and understandable and will be changed.  The purchase, lease and rental rates remain firm for contracts which are agreed to between customer and vendor for the entire period of the length of the RFP contract (Example 1.  The KCDA Board awards the RFP November 21, 2008 with the first year ending November 20, 2009 and four (4) one year extensions remaining expiring in November 2013.  A vendor and customer enter into a 3 year lease agreement beginning December 1, 2008.  The lease pricing is firm for 3 years expiring December 1, 2011.  Example 2: November 19, 2009 The KCDA Board extends the RFP for the 1st year extension thereby the new contract which vendors and customers enter into expires November 19, 2010. A vendor and customer enter into a 3 year lease agreement December 1, 2009 expiring December 2, 2012.  The lease rate in example 2 reflects the current prevailing lease rate.  This lease rate will need to be listed in the request for extension with justification attached. 
4.      Why is there a requirement that audited financial statements must be

part of the proposal? I do not believe there is any way under   Washington

law to keep these documents confidential.  In addition most privately held

firms do not have audited financial statements but      reviewed and

compiled statements. Can this be waived?


 Response:  KCDA will not require audited financial statements.

5.      If a Vendor (Contractor) is using a 3rd party lease agreement does

the customer pay the property tax or must it be paid for by the finance company with the tax built into the lease rate?


  Response:  If it is a purchase, customer must pay property tax.  If it is a lease, the finance company can build the tax into the lease rate.  In Option 4 which is the Cost Per Copy, property tax will not be paid by the customer.

6.      For the folding machines and other related graphics equipment can I

use the same format for pricing submission that we have used in         the

past that seems to work just fine?


 Response:  Listing model #’s, pricing and description is sufficient. 

7.      For Category pages that are missing response forms can we just copy

one of the other ones and identify the correct speed range on that form?


 Response:  Yes.

8.      Would it be possible to extend bid submission to Friday Nov 14 at

noon?
  Response:  No.
9.      The present bid is limited to only (maximum of 4 manufacturer

brands)? This may limit your customers choices, can this be modified to

any accepted bid responses received and approved by KCDA        ?


   Response:  We have had more interest than 4 manufacturer brands so this number is now amended to no more than 8.
 Questions in general:

1.     Do we need to list technician names?

    Response:  No names are needed at this time but may be required if customer should ask. The quantity of technicians is required however.

End of Addendum 2

